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HIGHLIGHTS INSIDE THIS
ISSUE: Hello from Simon Coulson

Welcome to the March newsletter �

 I've had a busy month with my music, having  just recorded the

next set of tracks for my new album, which made me reflect on

the possibilities open to me because of my online business.

If I still worked for BT I'd be a slave to the 9-5 but instead I'm

able to spend my time doing the things I love. If you'd like to

see what type of business you could start online, why not try

out our free quiz, you can find it here.

I hope you too can create the life of your dreams.

Until next month.

Simon

https://yourinternetbusinessscorecard.scoreapp.com/


17 Books Perfect for
Content Marketers (That
Aren’t About Content or
Marketing)

Inspiration and motivation can come

from unexpected places. That’s what we

found when we asked marketers and

other business people to share their go-

to book for marketers.

Read more here
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437 relevant affiliates to connect with

66 conversations

31 affiliates signing up

If you want to drive more traffic and sales to your

business, one way to do that is to leverage affiliates and

partnerships. Affiliate sites that already have a lot of

traffic can send potential customers your way, in

exchange for a commission on sales they send to you.

Within one month of doing this strategy, they found:

Here's how they did it.

Read more here

How to Find Affiliates – A
Step-By-Step Walkthrough
(2022)

“Your time is limited, so don’t waste it living someone else’s life.
Don’t be trapped by dogma – which is living with the results of
other people’s thinking. Don’t let the noise of other’s opinions

drown out your own inner voice. And most important, have the
courage to follow your heart and intuition. They somehow

already know what you truly want to become. Everything else is
secondary.” – Steve Jobs
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How to Research Your
Competitor’s Ads on 4
Social Platforms

Looking for inspiration to improve

your social ads? Wondering what the

competition is doing?

Here's how to research your

competition’s ads on Facebook,

Instagram, LinkedIn, and Twitter.

Read more here

https://contentmarketinginstitute.com/articles/books-perfect-content-marketers
https://postaga.com/find-affiliates/
https://www.socialmediaexaminer.com/how-to-research-your-competitors-ads-on-4-social-platforms/
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Book of the Month
TRACTION:  HOW ANY STARTUP CAN ACHIEVE
EXPLOSIVE CUSTOMER GROWTH

In Traction, serial entrepreneurs Gabriel Weinberg and Justin
Mares give startups the tools for generating explosive customer
growth

'Anyone trying to break through to new customers can use this
smart, ambitious book'
Eric Ries, author of The Lean Startup

Most startups don't fail because they can't build a product. Most
startups fail because they can't get traction.

Building a successful company is hard. Smart entrepreneurs know
that the key to success isn't the originality of your offering, the
brilliance of your team, or how much money you raise. It's how
consistently you can grow and acquire new customers.

Traction will teach you the nineteen channels you can use to build
a customer base, and offers a three-step framework to figure out
which ones will work best for your business. No matter how you
apply them, the lessons and examples in Traction will help you
create and sustain the growth your business desperately needs.

"Everyone wants to live on top of the mountain,
but all the happiness and growth occurs while

you're climbing it.”
ANDYROONEY
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Social Media Trend Predictions this 2022 
 

Here are seven types of content for
merchants to stand out, connect with an
audience, and grow a following on Facebook.

Find out more here

TikTok Provides Insights and Tips to Help Brands
Connect with Female Users

With a revolutionary format that inspires come-as-you-are creativity, TikTok is
changing the way that women portray themselves online. Women are building
new communities and finding opportunities for self-expression on our platform—
and brands are discovering new ways to reach this powerful global audience.
TikTok’s unique ad solutions and creative tools make it easy for brands to engage
with female users and build authentic, lasting relationships. 

But what makes women on TikTok tick? Let’s explore how women perceive
themselves, communicate with others, and spend time on TikTok—and how
brands can use our platform to connect with this influential community.

Learn more here

Social media will emerge as a shopping platform. And numbers don't lie.
In the US alone, social commerce buyers have increased by 25.2 to more
than 80 million.

We'll see more short-form video content. With both TikTok and
Instagram Reels seeing increased usage, short-form video will comprise
as much as 82% of online content.

More bite-sized content. Our audience are spending more time on social
media, but their attention span is shorter. You can offer bite-sized
content such as short-form videos and disappearing content (Instagram
Highlights).

Read more here
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The Best Ecommerce
Content for Facebook

https://www.practicalecommerce.com/the-best-ecommerce-content-for-facebook
https://www.tiktok.com/business/en-US/blog/reaching-women-bold-active-authentic
https://warriorforum.com/


What do you
value? And how

will you know
when you’re a

success? 

You got fired by your dumb-bag boss.
You got flamed by a social media troll.
You got a lousy review from some
know-it-all pretender who couldn’t
find her own butt with her hands,
much less do what you do.

Good.

Now you’ve got a choice to make.
You can either curl up in a ball in your
closet and never come out…
…or you can use your anger to propel
yourself to new heights of success.
In 1983 a talented young guitarist was
kicked out of his band right after they
signed their first record deal. They
were about to record their first album
in New York when they woke up their
guitarist and handed him a bus ticket
back to L.A. with no explanation.
What the heck??!

It’s a long bus ride across the U.S., and
by the time his bus hit L.A., he’d gotten
over his self-pity and vowed to start a
new band. He decided that this new
band would be so successful, his old
band members would be green with
envy. They’d be flipping burgers and
playing lousy gigs in clubs while he was
onstage in front of thousands.

This guitar player practiced like a man
possessed. He searched high and low
for the very best musicians for his
band – all better musicians than those
guys in his previous band. His anger
fuelled his ambition and revenge
became his muse. He wrote dozens of
songs, made numerous musical
connections and within a couple of
years his band signed a record deal of
their own. A year after that, their first
record went gold.

HOW TO USE YOUR CRITICS FOR IMMENSE

GAIN

The guitarist’s name was Dave Mustaine,

now considered one of the most brilliant

and influential musicians in the history of

heavy metal music. His band is Megadeath,

and they have toured the world many

times over and sold over 25 million

albums.

Great story, right? That is exactly how you

can use your critics to fuel your own

success.

There’s one more thing you should know

about this story: The band that was stupid

enough to kick Dave Mustaine out was

known as Metallica, and they sold 180

million albums. Metallica is considered by

many to be one of the greatest tock bands

of all time.

And because of this and despite all of his

massive success, Dave Mustaine still

considers himself a failure because he was

the one who got kicked out of Metallica.

Which I guess just goes to show that

success and motivation are all about the

thoughts you choose. Dave could have

chosen to give up music, but instead he

used his anger to motivate himself to

became a legend. 

Dave has millions of dollars, hundreds of

thousands of adoring fans and a career

doing what he loves. And yet, Dave still

thinks he’s a failure because his metric of

measuring success is to compare his band

with Metallica. 

Dave values ‘beating’ Metallica more than

doing what he loves, more than making

millions and more than having his own

band and millions of fans.

What do you value? And how will you

know when you’re a success?



SATURDAY
SCHOOL 2022

F r e e  T r a i n i n g  f r o m  t h e  I n t e r n e t  B u s i n e s s  S c h o o l

EXPERT

SPEAKERS

 

LATEST

MONEY

MAKING

STRATEGIES

FREE TIPS &

ADVICE

Each Saturday at 10am GMT we will bring you complimentary
training sessions named “Saturday School” from a wide variety of

industry experts to deliver you content that could fill that gap
and get you to where you want to be.

 
 

What's the reason for this you may ask?
 
 

I know that knowledge is very powerful and it sometimes only
takes one small piece of information or content to kick start

someone's journey. 
 
 

In addition to this I know first hand that often the fees charged
to get access to Industry Experts can be unattainable, therefore
we have decided to make Saturday School complimentary for all

our Subscribers and the sessions will always be content rich!
 
 

If you are yet to Register for Saturday School CLICK HERE

https://internetbusinessschool.ontraport.com/c/s/AGW/HBtC/6/51/Kz/6MaShG/sF9f60eslB/P/P/rR
http://www.internetbusinessschool.com/


Listen here

One Day Like This (Elbow)
Acoustic String Quartet

Version SIIMON featuring
Solas Strings

 

Listen here

Latest Releases
from Siimon

Chasing Cars (feat SIIMON and
Solas Strings)

Fancy a listen?

Did you hear Simon on Talk
Radio with Bob Mills?

An exciting month for Siimon, as he got the
opportunity to go into the Talk Radio Studio and be
interviewed by Bob Mills and sing his original song
First Night.

SPOTIFY: 

APPLE MUSIC:  

DEEZER:  

MORE INFO: Website:
http://www.siimon.com  

YouTube: http://www.bit.ly/siimonyt

Behind the scenes

https://youtu.be/3XA9J-3d_dk
https://l.facebook.com/l.php?u=https%3A%2F%2Fopen.spotify.com%2Falbum%2F00UAAQCL5hWnk2MVRpjj1N%3Fsi%3DSEpoxjgJSM-gMayLAxsaiQ%26fbclid%3DIwAR0o0tIPlyFmBAKxD1fcnIGbkDrqA2U-0uDP0mLexR3ICbG_SY_u7FbPqmQ&h=AT0yz_yHV5FP4QmrdmAg2cuDttdHk34QWI8BfmkXwzO0cWGgSHm4RiUueR71AKr6c4L7axSgyKgFcH31tL2XSh4uI5tN-5HcvTxfb_5fT2UxBotoHey9b4rA5d-YlAZ-GojIMO2BIQ&__tn__=-UK-R&c[0]=AT3XUOGUbDFEEyeUk4HpJf60L10apYGDFXPcpiwrYN7TlHNWLxSIwbjl3_hAAtyA13HgMXfpVo53RMaw2PQGiYbY3PKZa-lxhdrYviy1aQB7of9YjqlKS0gfG3ml4u8R3DS6GrOa7XhbBhaAw5f0hTxj4k0
https://spoti.fi/3eN0G8G
https://spoti.fi/3eN0G8G
https://apple.co/3mQMmAz
https://bit.ly/3mQavHm
https://bit.ly/3mQavHm
http://www.siimon.com/
http://www.siimon.com/
http://www.bit.ly/siimonyt


THE ART OF
MAKING “IT”
HAPPEN IN
2022
The “IT” is whatever you want
bring into reality. For our
purposes, we’re going to talk
about how to “Make Your New
Business” happen, but you can
use this knowledge to create
almost anything from scratch.
 
Without permission.
Without bosses.
Without someone telling you no, no, NO you CANNOT do
that. Without the roadblocks you’ve come up against
before.

And without that monkey voice in your head telling you
that you’re not good enough, that people will judge you,
that you need to just keep your head down and be a good
little worker for someone else.

We’re going to flip that nonsense on its head once and for
all.
We’re going to blow through obstacles and get you on the
path to exceeding your wildest expectations in 2022,
inflation and viruses be damned.
Ready?
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THE BIG SECTION



First, the reality check: You’re
going to experience some failures
along the way. 

Failure is part of the process of taking an idea and turning it into a six, seven or eight figure business. You
find out what doesn’t work when you fail, which gives you important clues on what does work.
You’re going to need guts to turn your idea into a business. People will tell you a bunch of rubbish about how
you can’t do it. Your brain is going to try to stop you from moving forward, too. But I’ll show you how to blast
through both of these roadblocks in a moment. 
Reality check over, I want to give you something.

Permission.

You hereby have permission to build your business. 

YOU HAVE PERMISSION TO GET STARTED RIGHT NOW.

Since we were kids we’ve been taught we need permission to do things.

First from our parents.
Then from our teachers and professors.

And finally from our bosses.
Forget that. You hereby have permission to do anything and everything to start and run your business.
Absorb that for a moment. I’ve seen people cry when they were told they had permission because that was
the moment they realised they’d been waiting for someone – anyone – to give them that permission to move
forward and live their own lives.
Some people wait their entire lives for permission to just be themselves. But the only permission you need is
your own. 

STEPS TO MAKING IT HAPPEN

Step 1: Get started
Step 2: Finish
Step 3: Ship 

Your ideas are important,
And bringing them to life means

everything.
 THE INTERNET BUSINESS SCHOOL MARCH 2022



Status quo people
perpetuate the
current system

and do not want
things to change.

1: First you’ve got to get started building the course. Not just talking about doing it, but actually creating the outline, filling it in and
building that course one lesson after another.

2: Then you’ve got to finish the course. Starting to create the course is useless unless you finish it. No, it won’t be perfect.
Perfection is that thing people use to put off finishing, because they know that once it’s finished, it’s time to release it to the world.
So screw perfection. Make it less than perfect and just get that beautiful course DONE.

3: Finally, it’s time to ‘ship,’ and in this case it means having a way to send that course out into the world. Maybe you put up a
website with a sales letter and drive traffic to it, or you use one of the course portals online like Udemy. There comes a point when
you have to let your ‘baby’ go into the world, and this can be the toughest step of all because there’s only one way to find out for
sure if people want your product, and that’s to start selling it.

You can either bring your ideas into reality or die with them still inside of you. And frankly, I can’t think of anything sadder than a
life full of regrets of all things you could have done, if only you’d made them happen.
When you decide to make it happen, you set in motion the progressive realisation of your goal – something you thought you’d never
be able to do.

When you combine your desire with your effort, anything is possible.

Anything.

Bring your idea to life.
For you.
For me.
For everyone. Even for those people who say you cannot or should not do it.

How to Handle the Naysayers

There are two types of people in the world: 
The first type is the status quo person. These folks live by ‘the rules.’ They will tell you ‘how it is.’ Anyone who doesn’t follow those
rules is ‘foolish’ or worse.
They will tell you to get a job, put your head down and stop dreaming. They’ll say, “If that was a good idea, someone would have
done it already.”

Status quo people perpetuate the current system and do not want things to change. Everything must remain ‘normal’ to them. When
things change (like a pandemic) they want to ‘get back to normal.’ 
But remember, there is no universal ‘normal.’ Normal is simply a perception people have based on what they are used to. It’s an
illusion and you, the creator, know that you can shape your own reality and even change the way others perceive what is normal.
Look at Bill Gates. Was Windows ‘normal’ before he invented it? Heck no. And your business can change the world, too.

Let’s say you want to create a course and sell it
online...
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The other type of person is the rebel. The entrepreneur. The artist.
The person who reads the rules and decides they were written for
someone else. 

This person goes another direction from the status quo. They take risks. They see possibilities and potentialities.
They are bold in their ideas and actions. For good or bad they disrupt. They sometimes break things. They create
change through their creativity.

The rebel challenges the status quo. They’re prone to questioning and challenging authority. And status quo
people hate this. They don’t want questions; they want people to fall in line.
We need the status quo people to keep day to day things operating. But we need rebels to advance us to new
levels. Both are essential, but for obvious reasons they don’t get along all that well.

What can you do when your status quo spouse tells you to stop dreaming and stop building your business?
Thank them. 
Thank them for all that they do to keep your household and family running smoothly. For getting the kids to
school, for working their job or taking care of the house.

They are the rock on which you can build your business. You know they are scared. They’re frightened. Your
dreams and your business scares them. Be understanding. Show them that you could continue to earn that
$50,000 a year salary, or you could build a business that brings your family 500,000 a year. And you choose the
latter because that’s who you are.

You might not change their minds. You might not get their full support. But if you understand they come from a
place of fear, and that their way of thinking is actually providing a solid foundation from which you can launch
your business, and that you love them all the same, then you don’t need to think of them as the enemy. They’re
not. They simply think differently than you do, and that’s okay.

Love them as they are, and odds are they will reciprocate. You can disagree and yet still love each other.

The same goes for your friends. When they push back against your dreams or business goals, treat them with
kindness. If they continue to give you grief, make an appointment to get together with them in a year. By then
your business will be off the ground and maybe even bringing in a good income. 
Most people said that man could not fly. Then the Wright Brothers flew, and people had to admit that yes, people
could fly.

It’s the same with your business. They might tell you that you can’t do it, but once you’ve done it, they won’t be
able to deny that yes, you have a profitable business, and btw, could you give them some advice on how to start
theirs?
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Reality check: Making IT Happen will take time, effort, focus and
energy. And you might also need thick skin. 

Use your passion to get yourself through the setbacks and failures. Learn to take the blows and just keep going. At
each setback, ask yourself, “What’s good about this?” Guaranteed there is always something good about it.

Your first course didn’t sell? Find out why and you’ll be much closer to making your next course a success. Your best
friend is being a total jerk about your new business? Use their negative words as a catalyst to make yourself work
even harder to prove them wrong with your success.

Wait, If It’s Hard Work, Why Bother Building a Business?

Because of leverage.
Set aside for the moment that you have a dream of building your own business or writing a book or whatever it is that
you want to do, and think about this…

An employee gets a fixed wage in exchange for not having to deal with problems, setbacks, naysayers, overhead and
so forth. They give up 40 hours a week plus travel time for a wage and peace of mind.
The entrepreneur, on the other hand, gets not just the setbacks, headaches, challenges and so forth. If that
entrepreneur is successful, they also get the lion’s share of the profits.

Let’s say you’re creating that course we talked about earlier.

If you price it at $100 and you sell 100 copies, that’s $10,000. If you sell 1000 copies, it’s $100,000. And if you sell
10,000 copies, that’s $1million dollars.
Regardless of how many you sell, the work is still the same. And if you hit it big, the upside can be enormous.
But there is something BIG standing between you and success…

The Enemy Within
Whether you’re 20 years old or 80, you’ve unintentionally accumulated a lifetime of bad habits. 
And the worst of these habits might be the habit of safety.
Your primitive brain, known as your brain stem, controls all of your important bodily functions like breathing and
heart rate. It wants to keep you alive. And it believes that anything new is bad. That’s why it does everything in its
power to keep you sedated with activities that are safe, like watching television, playing solitaire, watching sports
and so forth.
Your brain stem tells you that these safe activities make you feel secure, and that trying new things is life-
threatening, even if it’s not.
The primitive brain knows nothing of lofty dreams and goals. To it, survival is everything, and the familiar means
survival while anything new is perceived as being a threat.
You might schedule out time to work on your course or build your business, but your brain stem will steer you towards
other activities that it deems to be safer like cleaning the kitchen or taking a nap.
Your job, if you want to ‘Make IT Happen,’ is to reprogram your brain. The good news is it’s easier than you think. All
you need is a healthy dose of persistence and consistency to do it.
 theirs?
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2: Focus.

 

Studies show you have far more discipline in the morning than at any other
time of day.  That’s why, if at all possible, you should start a new habit first
thing when you wake up, when discipline is the highest. 

For example, if you’re creating a course, work on it each morning for 30
minutes before you do anything else.
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Reprogramming Your Brain for Success
Every time you repeat a habit, whether it’s a good habit or a bad one, it strengthens the neural
trench network. 

Imagine a pristine field of knee-high grass. If you walk across that field just once, it barely
shows. Take the same route several times and there is now a path. Walk that path hundreds of
times and you have a trail. Walk the trail thousands of times and you have a dirt road.

The more times you repeat an action, the faster your brain will guide you back to taking that
same action and the easier it is for you to take it.

But if you stop walking that path, the field will eventually heal itself. And if you stop doing bad
habits, you will reprogram your brain to stop guiding you towards those bad habits.

How do you reprogram your brain?

1: Discipline.

 

Instead of attacking your work haphazardly, focus on just one thing at a time.
For example, one video in your course, one chapter in your book, one page of
your website and so forth. 

Don’t try to break every bad habit at once, or create every new, good habit at
the same time. Focus your efforts and build on that.



6: Habit Stack.
When the brain learns a new song, it will not simply link together the notes already
in your memory. Instead, it will develop a region that encodes the entire song. In
the same way, you can stack one new good habit on top of an existing good habit to
develop an entirely new brain region dedicated to this habit stack. 

For example, if you already get up early in the morning, stack a new habit on top of
this such as writing for 30 minutes as soon as you wake up. 3 weeks later, stack the
habit of taking a 5 minute break and then writing for another 30 minutes. Or add the
habit of going for a run. Each time you add a new habit to the stack, the entire stack
is rewritten in your brain, making the entire stack of habits automatic and requiring
virtually no discipline to accomplish each day.
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4: Manipulate Your Environment.

 

Don’t strive for a little goal when a big one will make you more passionate. Do what they
say cannot be done. What goal will get you out of bed at 6am with the enthusiasm of a
child on Christmas morning?

Clutter is not conducive to getting work done, nor are distractions. Create a
space that is used only for your work.

THE INTERNET BUSINESS SCHOOL MARCH 2022

3: Be Bold

5: Take Consistent, DAILY Action.

 

 Without exception, take action every single day for the next 6 weeks. Better
still, take daily action for the next 52 weeks until the habits of starting,
completing and shipping are so ingrained, it’s nearly impossible for you NOT
to do these things.

https://www.impactplus.com/blog/thought-leaders-thankful


Feed Your Brain

 

When you’re not working, read challenging books and articles every day. Feed
your brain with new ideas and ways of looking at problems. Have conversations
with people who are in some way intellectually superior to you.

Avoid or limit the time you spend on television and movies. Your brain is literally
better off sleeping than passively watching television. If you must watch your
favourite show, keep a notepad handy and challenge yourself to come up with 10
new ideas based on things you see and hear in the show. That’s 10 new ideas for
every 30 minutes of air time, so a two hour movie should net you 40 new ideas.

Any distractions are the enemy to Making It Happen. No, I’m not saying you shouldn’t
have a life. But when it’s time each day to work on your business, that is all that you
should be doing. You don’t pick up the phone to have deep philosophical talks with your
bestie. You don’t clean the house. You don’t go for a walk or do anything other than work
on your business.

Repeat to yourself: Distractions are the enemy.

In the beginning your primitive brain will send all sorts of distractions to stop you from
working. You’ll suddenly remember that you need to put something on your shopping list,
make a phone call, answer an email and so forth.

Do. It. Later.

When these distractions appear, write them down on a pad of paper and then go back to
work. Do not attempt to do them, no matter how quick they might seem.
If you need to research something online, make a note of it and do it when your work is
done. You already know about the rabbit hole called the internet. A 30 second search can
easily turn into a 3 hour foray that accomplishes nothing and leaves you wondering
where the time went.
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The Hidden Killer of Projects

 

You question whether or not your work is good enough.
You worry about how others will react. 
You fear people will make fun of you and your work.
You wonder if you’re a fraud.
You think of scrapping the project entirely.
You procrastinate because your project isn’t perfect yet.
There’s always something delaying you from shipping your product.

Even if you do everything we’ve covered so far, you still might not succeed if
you’re not ready to deal with the Killer of Projects.
This killer is sneaky, sometimes killing your dream without you ever knowing what
happened. Or worse yet, you’ll think you’re lazy because you never shipped your
products.
Yes, you had a great idea and you built a product or service around that idea. But
then… nothing.
Everyone who has ever made something important happen has had to overcome
the fear of what others will think.

Fear of exposure causes people to procrastinate and never finish. Here’s what it
looks like on a personal level:

Just… start. I’ve been flapping my fingers here for some time and it’s possible you’ve
missed or forgotten the fact that none of this will matter if you don’t get started.
Maybe you don’t know where to start. Just start. 
Or maybe you don’t know every step of the journey. Who does? Plans change as you
move closer to your target, and sometimes targets change completely. That’s okay, as
long as you just start.

No one has it all figured out before they begin. If they think they do, they’re deluding
themselves. Not every obstacle or opportunity will be foreseen. 

But taking action NOW is something you must do, because actions repeated consistently
over time create habits, and habits create momentum, and momentum can take you all
the way to your goals and beyond.
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If this is you, then STOP.

There is no angry mob with pitchforks waiting outside your window, nor will there ever
be.
Nor is there an angry throng of critics salivating at the thought of tearing your work to
pieces.
You worry that your tribe won’t like your work, but what you don’t realize is there is no
tribe. That group of people you imagine are going to hang on your every comma in your
work don’t actually exist. They’re not a tribe at all, but a group of individuals with their
own problems and their own challenges. They are just as fearful as you. Each person is so
caught up in their own life, that they don’t have time or inclination to worry about yours.
Your product is there to help them in some way, to give them a benefit, and it’s only for
those who want and need it, so everyone else doesn’t matter. Customers by definition
will love you and your work – that’s why they’re your customers. And no, they won’t see
the imperfections that kept you awake at night, either. 

There is no group of people watching over your shoulder, so relax. Did you get 20 positive
reviews and 1 negative review? I don’t have to ask which one you’re thinking about. Stop
stressing. Some dope is crying into the void that they don’t like your product? So what?
Who cares? 

Any publicity is good publicity. The best movies and books ever produced have negative
reviews. The most beloved people in the world have critics. 
Who cares? 

The vast, VAST majority of people who see, purchase and use your work will like it or love
it.

A tiny minority won’t like it. It’s clearly not for them, and yet they bought it. Their mistake.
Why didn’t they read the sales letter properly? No product ever invented in the history of
the world is for everyone. 

Some dope voices a negative opinion. Encourage your customers who love your work to
voice their opinion, too, and they will drown out the trolls.
The point is, you’ve got to dig deep down inside of yourself and decide, DECIDE right now
that YOU DON’T GIVE A FLYING FLIP WHAT OTHERS THINK. 
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Sound Familiar ?



But it takes guts to be a creator and to Make it Happen. 

Don’t let the possibility of some tiny little squawky troll who just wants attention ruin your

dreams. 

Your project will always be stupid for the handful of negative ninnies out there. 

But the rest of us will think it’s great, so just stop worrying and GO DO IT.

Desire, Commitment, Passion and Focus

To succeed you need desire, commitment, passion and focus. 

That’s it. 

You don’t need anyone’s permission or love. 

You don’t need a cheering section. 

You don’t need to be ordained by the almighty status quo people. 

You simply need desire, commitment, passion and focus. An attitude of, “I don’t give a damn”

towards what others might think doesn’t hurt, either.

This is the Part Where I Remind You About Cortez

How many times have you heard the story of the explorer Cortez?

500 years ago, Cortez and his army of 600 soldiers crossed the Pacific Ocean and landed on the

shores of Central America. Their job was to conquer an empire of over 5 million people. 

If you were Cortez, how would you motivate your army under odds such as these?

Cortez ordered the ships burned. His army could now only do or die because there was no

turning back.

If you’ve got a dream that’s keeping you awake at night, then maybe it’s time to hit the shore,

burn the damn boat and make that dream a reality.
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Anyone can be a critic – ANYONE. 

This  k ind of c ommi tmen t  i sn ’ t  f o r  everyone .

But i t  i s  h ow the t rue crea t o r s  and

en t r epreneurs of th e  wor ld succe ed .



Google Ads Performance
Max Replaces Smart
Shopping & Local

Social Media Sharing
Buttons: How & Where to
Add Them

Google Study: 90% Of
Customers Will Share Their
Email for an Incentive

Google announced its timeline of
upgrading Smart Shopping and Local
campaigns to Performance Max
campaigns. Upgrading starts in April.

Social sharing buttons can complement
your content, drive traffic, and create a ton
of engagement, too. Here's how.

Most customers are willing to share their
email address with a business for small
incentives, like discounts or free samples.

Read more

Read more

Read more

News Roundup
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https://www.searchenginejournal.com/google-ads-performance-max/435595/#close
https://www.searchenginejournal.com/social-media-buttons-website/421657/
https://www.searchenginejournal.com/google-study-90-of-customers-will-share-their-email-for-an-incentive/435661/
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THAT'S ALL FOR NOW FOLKS!

GROW YOUR BUSINESS
WITH MY HELP 
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The Secrets of
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